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ABOUT THE REPORT

Affordable housing remains a cornerstone of India’s macroeconomic growth. Over the years, the sector has acted as a powerful catalyst for urban 
transforma�on, genera�ng widespread construc�on employment and expanding access to formal housing finance. Flagship ini�a�ves like the Pradhan Mantri 
Awas Yojana (PMAY) have solidified this founda�on, delivering safe, permanent homes that drive inclusive development across both rural and urban 
landscapes.

While the broader credit market shows a no�ceable shi� toward higher-�cket loans, the affordable housing segment remains the absolute volume anchor for 
Indian housing finance, with 68% of all loan disbursements valued at ₹25 lakh or less. This segment con�nues to spearhead deep financial inclusion by 
increasing credit flow to 'Beyond Top 100' ci�es, expanding women's par�cipa�on in loan origina�ons, and welcoming a cri�cal wave of new-to-credit 
customers into the formal financial ecosystem.

Asset quality trends are equally resilient. Affordable housing por�olios have demonstrated marked improvements in delinquency control across various 
product types and borrower risk profiles. Notably, states like U�ar Pradesh and Rajasthan are outpacing na�onal growth averages while maintaining superior 
por�olio performance.

To complement these credit trends with on-the-ground reality, CRIF conducted a primary survey of 30 CXO-level industry leaders. Their insights capture the 
'why' behind these numbers and project a highly favorable trajectory for the sector. We trust this report will serve as a vital benchmark for understanding 
India's affordable housing landscape and inspire ini�a�ves that drive sustainable, inclusive growth.

Beyond Affordable Housing Loans, the report extends to Micro LAP (Loan Against Property) encompassing property loans up to ₹25L. Micro LAP presents an 
even more promising picture, with a five-year CAGR of 20.1%, driving overall LAP market expansion. The current por�olio outstanding stands at ₹4.7L Cr, 
comprising 83 lakh loans. Growth has been powered by HFCs and NBFCs, while SFBs have also increased their market share from 1.5% to ~6% between Aug’21 
and Aug’26.

While loans below ₹10L show some stress, borrower-level analysis reveals that Micro LAP borrowers with gold loan exposure exhibit higher PAR 90+ risk 
compared to those with unsecured loan exposure. This trend is consistent even within Affordable Housing loans, underscoring the need for sharper 
borrower-level risk assessment.



MR. RISHI ANAND
MD & CEO, 
Aadhar housing finance ltd

Affordable housing finance remains one of the strongest pathways to financial inclusion in India. With 
the segment accoun�ng for nearly 68% of ac�ve housing loans, and over one in five origina�ons coming 
from new-to-credit borrowers, its impact goes well beyond enabling home ownership. CRIF’s report 
brings together valuable data and industry perspec�ves that help highlight both the scale of this 
opportunity and how the segment is evolving. The opportunity ahead is to reach deeper into emerging 
markets, while using technology, alternate data and responsible underwri�ng to bring more 
underserved customers into the formal financial system.

INDUSTRY PERSPECTIVE



MR. RAVI SUBRAMANIAN
Managing Director and CEO, 
Truhome Finance.

Affordable housing is no longer simply about addressing a basic need; it is emerging as a significant 
growth engine as urbanisa�on, rising incomes and evolving aspira�ons expand the addressable market. 
The sector is moving beyond the tradi�onal no�on of basic housing towards be�er-designed homes, 
stronger connec�vity, digital-first customer journeys, and more efficient models of construc�on and 
financing. With rapid urbaniza�on, as ci�es expand, so does the need for financing opportuni�es in the 
peri-urban areas.

What makes this opportunity par�cularly compelling is that the value created by affordable housing 
extends well beyond the transac�on itself. A quality home provides families with greater stability, 
improves access to employment and educa�on, and creates a stronger founda�on for upward mobility. 
In this sense, affordable housing represents an opportunity that is not only commercially a�rac�ve, but 
also capable of genera�ng meaningful and las�ng social impact.

INDUSTRY PERSPECTIVE



Benchmarking Affordable
Housing in Overall Housing Loans

Portfolio Snapshot -



Portfolio Outstanding share (%) Active Loans share (%)

₹24.2 L Cr
13.7%

₹46.1 L Cr

57.3%
(`13.9 L Cr)

42.7%
(`10.3 L Cr)

71.3%
(`32.8 L Cr)

28.7%
(`13.2 L Cr)

Aug-21 Aug-26

5Y CAGR

18.8%

5.0%

176.9 L 238.1 L

21.1%
(37.3 L)

78.9%
(139.7 L)

32.4%
(77.1 L)

67.6%
(161.0 L)

Aug-21 Aug-26

6.1%

5Y CAGR

15.7%

2.9%

HL ≤ ₹25L HL > ₹25L 

PORTFOLIO SNAPSHOT - OVERALL HOUSING LOANS
Affordable housing loans (AHL) remain a dominant segment, accoun�ng for 68% of ac�ve housing loan count as
of Aug’26. The sub-₹25 lakh POS has sustained a 5% CAGR over five years, even as its share recalibrated to 28.7%



Portfolio Outstanding (POS) 5 Year CAGR ending Aug’26

1.8% 6.0% 13.5% 23.8%

<= ₹10 L ₹10 L - ₹25 L ₹25 L - ₹50 L > ₹50 L

<= ₹10 L ₹10 L - ₹25 L ₹25 L - ₹50 L > ₹50 L

0.3% 5.9% 13.1% 21.8%

Active loans 5 Year CAGR ending Aug’26

HFCs 5 Yr CAGR
> industry

9.0% 14.8%

HFCs 5 Yr CAGR
> industry

8.6% 13.8%

GROWTH RATE TRENDS
HFCs have outpaced the industry, with a higher 5 Yr CAGR in the ₹10–25 lakh segment (9% in POS vs 6% industry;
8.6% in ac�ve loans vs 5.9%), and in the ₹25–50 lakh segment (14.8% in POS vs 13.5% industry; 13.1% in ac�ve loans vs 13.8%).



HFCs ARE GAINING STRONGLY IN THE AFFORDABLE HOUSING SPACE
HFCs are strengthening their foothold—expanding share from 26.9% in Aug’21 to 31.4% in Aug’26-while
PSU banks are retrea�ng from the sub-₹25 lakh segment. Moreover, HFCs’ YoY growth rate outpaces that of PSU banks

For Affordable Housing Loans (≤₹25L ticket size)

HFCs PSU banks Pvt banks Others

Aug-21 Aug-26 Aug-21 Aug-26

25.9%

5.2%

42.0%

26.9%

23.5%

8.1%

36.9%

31.4%

19.6%

8.4%

45.3%

26.8%

19.0%

8.9%

42.5%

29.6%

POS Share Active Loans Share

HFCs have grown faster 
than PSU and private banks 

in the AHL space, with 
private banks even showing 

a decline.

Lender Type

PSU Banks

Pvt Banks

HFCs

POS

0.9%

-3.7%

4.1%

Active loans

1.4%

-2.9%

1.9%

Affordable Housing Loans
Aug’26 (YoY Growth %)

NBFCs account for a limited AHL share: POS 2.7% and ac�ve loans 3.1% (Aug’26).
Please note: Lender type category 'Other' include Foreign Banks,

SFBs, RRBs, Co-Op Banks, ARCs, etc



% indicates the share of respondents.

To bring an industry lens, we conducted a quan�ta�ve survey of ~30 CXO-level and 
senior leaders across the affordable housing ecosystem

INDUSTRY
PERSPECTIVES

ON AHL
IMPACT

Primary reason borrowers are shifting out of the ≤₹25 Lakhs bracket in housing loans

Borrowers bypassing formal housing loans, 
instead u�lizing other credit products (e.g., 

Gold Loans, BL), 4%

Combina�on of both increasing property 
costs and the inventory in sub 30 lacs 

segment being less.,4%

Tightening credit parameters:
Credit parameters have �ghtened for 

low-income brackets, 7%

Infla�on: Rising construc�on and land 
costs mean the same square footage 
now naturally costs >₹25 Lakhs, 64%

Aspira�onal Shi�: Rising household income 
drives demand for larger spaces and be�er 

ameni�es, 21%



Affordable Housing Loans
Originations and
Financial Inclusion



> `25 L ticket size

≤ `25 L ticket size

A PEAK INTO THE RECENT ORIGINATIONS TRENDS
Except for Q4 FY26, when a broad slowdown was observed, affordable housing loans con�nued to record volume
growth despite uneven value trends. In 2M Q2FY27 (ending Aug'26), origina�ons ≤₹25 lakh grew 2.4% YoY in volume,
while value remained broadly stable, declining only 1% YoY.

-1.7%

0.8% 0.7% -1.5%

2.6%

-1.1%
2.9%

7.3%
2.9%

-3.5%

1.5%

2.4%

8.9%

13.7%

17.8%

15.2%

20.7%

13.7%

4.6%

8.9%
10.9% 10.9%

16.1%

10.6%

Q1 FY26 Q2 FY26 Q3 FY26 Q4 FY26 Q1 FY27 2M Q2 FY27



Q1 FY27 (YoY): 2.6% Q1 FY27 (YoY): 1.5%

Origination Value (₹ Cr)

YoY Growth %  

Origination Volume (Lakh)

YoY Growth %

2M Q2 FY27

38,225

-1.1%

3.6

2.4%

For Affordable Housing Loans (≤₹25L ticket size)

Q1 FY26 Q2 FY26 Q3 FY26 Q4 FY26 Q1 FY27 Q1 FY26 Q2 FY26 Q3 FY26 Q4 FY26 Q1 FY27
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64,543

53,075 4.8

5.6
5.3

5.8

4.9

ORIGINATIONS TRENDS
Affordable Housing loans con�nued their growth in Q1 FY27, with volumes up 1.5% YoY and values up 2.6% YoY.
A total of 4.9 lakh loans were disbursed, amoun�ng to ₹53.0K Cr during the period



*CRIF Score bands: Very High Risk (300–570), High Risk (571–676), Medium Risk (677–716), Low Risk (717–745), Very Low Risk (746–900), and Not Scored

Originations Value share; Disbursal period (12M ending Aug’23 vs 12M ending Aug’26)

31.5% 31.4% 7.7%

Sharp increase in share

15.9%

36.1% 37.3% 72.3% 69.6%

Women Borrowers share For Borrowers having age ≤30 years

BT 100 cities share Borrowers in VLR and LR* category

ROLE IN FINANCIAL INCLUSION - FOR AFFORDABLE HOUSING LOANS
Affordable housing drives inclusion-women account for 31% of the origina�ons value in the 12M ending Aug’26,
youth under 30 are rising, while other segments remain stable with only a slight dip in VLR and LR origina�ons value share.



NTC share in originations volumes (rest is ETC)

HL <= `25L

HL > `25L

21.9%

20.4%

13.3%
12.6%

13.8%

21.2%

 Affordable
housing enables
more borrowers
to enter formal
credit.

12M ending Aug’24 12M ending Aug’25 12M ending Aug’26

CREDIT INCLUSION: NEW TO CREDIT
Affordable housing loan products also bring in more new-to-credit borrowers, with nearly 21-22% of origina�ons
volumes from first-�me borrowers-compared to only 14% for loans above ₹25 lakh.

While NTC borrowers in Affordable Housing Loans (AHFL) remain in the 20–22% range, New-to-Product (NTP) borrowers account 
for nearly 70% during the same period, underscoring the segment’s strong product-level expansion.



Geographic
perspectives



AFFORDABLE HOUSING GROWTH - PERIPHERAL MARKETS STILL REMAIN THE KEY OPPORTUNITY.
States like UP and Rajasthan  see growth in peripheral districts with minimal risk impact.
Growth in these states are focused on BT 100 (Beyond Top 100) ci�es

UP and RJ 
stand out as 

growth 
opportunities 

in AHL, posting 
YoY growth 

above overall 
AHL growth 

(1% as of 
Aug’26)

with better 
performance 

improvement.

Y-o-Y POS Growth as of Aug’26
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Affordable Housing contrac�on is largely urban, yet Tier-2 ci�es are emerging as resilient 
pockets. Industry perspec�ves show only 18% view contrac�on as more pronounced in 
Tier-2, compared to 43% in Tier-1 and 28% in Tier-3/4 areas.

INDUSTRY
PERSPECTIVES ON

AHL
impact

% indicates the share of respondents. Basis CRIF survey of ~ 30 members
(CXO and senior level) in the affordable housing space

Where is the contraction in affordable housing more pronounced?

Uniform
slowdown, 11%

Tier 3 and 4
semi urban and

rural markets 28%

Tier 2 cities, 18%

Tier 1 metro
cities, 43%



Risk
Parameters



Please note: Lender type category ‘Others’ is excluded from above analysis

Delinquency - Ticket Size for Home Loans

RISK INDICATOR 1 - PRODUCT LEVEL PERFORMANCE
Although delinquency remains elevated across early and late buckets for loans <₹25 lakh, this segment has
shown strong YoY improvement in performance.



Delinquency – Lender wise for Affordable Housing Loans

RISK INDICATOR 2 - ASSESSING LENDER-COHORT PERFORMANCE FOR AHL
HFCs have shown strong improvement in both PAR 31–90 and PAR 90+, declining from 3.5% to 3.2% and from
4.1% to 3.1% between Aug’25 and Aug’26. They outperform PSU banks in early buckets, though trail them in
PAR 90+ (indica�ng PSU banks rela�vely be�er recovery mechanisms).

Please note: Lender type category ‘Others’ is excluded from above analysis



RISK INDICATOR 3 - BORROWER LEVEL EXPOSURE
Nearly 40% of affordable housing borrowers have unsecured loan exposure, yet their PAR 90+ remains lower
than the overall AHL por�olio-indica�ng reduced risk from unsecured exposure. The small subset overlapping
with gold loans shows higher delinquency but represents only a minor share.

Overall Affordable Housing Loan borrowers: 1.3 Crore as of Aug’26

Lower than the overall AHL PAR 90+ of 2.4% (Aug’26).

While unsecured loan exposure is rising among AHL borrowers, the small segment relying on Gold Loans 
s�ll con�nues to show slightly higher delinquency risk (4.1% vs 2.4% PAR 90+), underscoring the need for 

consistent borrower-level risk assessment.

AHL Borrowers with
Unsecured exposure

(but not having Gold Loan)

PAR 90+                      
(Corresponding AHL 

performance)

AHL Borrowers with Gold 
Loan exposure

(but not Unsecured loans)

PAR 90+
(Corresponding AHL 

performance)

Aug'24

Aug'25

Aug'26

35.2%

34.9%

38.1%

2.2%

2.3%

2.0%

5.4%

5.7%

6.1%

3.7%

3.9%

4.1%



Outlook and 
Priorities for 
Affordable Housing



INDUSTRY
PERSPECTIVES

Future
Outlook

Overall op�mism remains dominant. Only less than 15% of respondents view 
affordable housing as less promising. 

Future outlook for the AHL segment (≤ `25 lakh) in the coming 1–3 years

Extremely less

promising 7%

Less

promising 7%

Neutral 

14%

Moderately promising 29%

Extremely

promising 43%

Based on survey of ~ 30 industry (CXO and senior level) respondents in the affordable housing space



INDUSTRY INITIATIVES –
so far and what is expected (Industry perspectives)

PMAY-U 2.0 (Sep’24): Revamped 
mission to build 1 crore urban 
homes in 5 years.

Direct Subsidies: Up to ₹1.80 lakh 
for loans ≤₹25 lakh, property ≤₹35 
lakh.

Lower Construction Costs: NITI 
Aayog framework (Dec’25) cut GST 
on cement, bricks.

Easier Approvals: Credit Risk 
Guarantee update (Jan’25) to 
de-risk lending, enabling loans for 
informal workers.

Supply side intervention: Control inflationary building material costs and 
mandate low-cost land allocation to reputed builders in city centers.

Alternative underwriting: Deepen Account Aggregator (AA) integration and 
institutionalize alternative-data tools.

Digitization and legal resolution acceleration: Pan-India digitization of land 
revenue records and streamlining repossession laws for faster bad-loan 
resolution.

Dedicated Low-Cost Capital for HFCs & SFBs: Launch refinancing pipelines 
and low-cost credit schemes tailored for HFCs and SFBs.

Fiscal parity: Extend interest subsidy schemes (like PMAY) seamlessly across 
all lending structures (including NBFCs).

The financial push so far Critical Industry Asks [Basis CRIF Survey]

Source: Press Informa�on Bureau



Based on survey of ~ 30 industry respondents in the affordable housing space

Extremely High

High

Moderate

Low

Negligible

Use of alternate data sources (e.g., bank statements
via Account Aggregator, utility bills, trade references)
for underwriting in affordable housing

35-40+ Cr
Cumula�ve consents
processed as of Mar 2026

999+
Regulated en��es
live on AA rails

`2 Lakh Cr+
Loans disbursed via
AA since launch

7%
3%

25%

36%

29%

In affordable housing, most customers are first-�me buyers with limited digital 
footprints. A large share are self-employed, opera�ng mainly in cash or through 
small-value UPI transac�ons. For these profiles, alternate data is cri�cal to underwri�ng.

INDUSTRY
PERSPECTIVES
Alternate

Data



Analysis of Micro LAP
(Loan Against
Property ≤ 25L)



Active Loans share (%)Portfolio Outstanding share (%)

Aug’21 Aug’26

69.4%
(₹4.3 L Cr)

20.2%

21.5%

21.1%

5Y CAGR

30.6%
(₹1.9 L Cr)

₹6.1 L Cr

70.5%
(₹11.2 L Cr)

29.5%
(₹4.7 L Cr)

₹16.0 L Cr

Aug’21 Aug’26

19.9%

19.5%

19.8%

5Y CAGR

14.4%
(13.9 L)

85.6%
(83.1 L)

97.0 L
14.5%
(5.7 L)

85.5%
(33.6 L)

39.3 L

PORTFOLIO SNAPSHOT – OVERALL PROPERTY LOANS
Micro LAP cons�tutes a dominant 85.6% of overall property loans, recording growth on par with high-�cket LAP.
Both POS and ac�ve loans have expanded at ~20% CAGR over five years, underscoring the segment’s
consistent momentum.

LAP <=25L LAP >25L



Portfolio Outstanding (POS) 5 Year CAGR ending Aug’26

20.2% 21.0% 21.6%

<= ₹10 L > ₹50 L₹25 L - ₹50 L₹10 L - ₹25 L

<= ₹10 L > ₹50 L₹25 L - ₹50 L₹10 L - ₹25 L

Active loans 5 Year CAGR ending Aug’26

HFC: 26.0%
NBFCs: 33.4%
SFBs: 57.4%

5 Yr CAGR

20.2%

19.7% 21.0% 17.9%20.4%

 5 Yr CAGR

HFC: 26.2%, 
NBFCs: 23.9%
SFBs: 59.8%

HFC: 30.9%
NBFCs: 28.7%
SFBs: 53.6%

HFC: 26.4%
NBFCs: 25.2%
SFBs: 61.3%

GROWTH RATE TRENDS ACROSS TICKET SIZES
Across all �cket sizes, POS and ac�ve loans have grown at ~20–21% CAGR. Micro LAP has delivered a strong 
20% CAGR in both POS and ac�ve loans, driven by HFCs (26% 5 Yr CAGR in POS), NBFCs (33.2% in ≤₹10L,
24% in ₹10L-₹25L ), and SFBs (50–60% 5 Yr CAGR for POS, albeit from a smaller base)



For Property Loans (≤₹25L ticket size)

Property Loans (≤₹25L ticket size)
Aug’26 (YoY Growth %)

Lender Type POS
Active
loans

PSU Banks 13.1% 8.3%

Pvt Banks 6.0% 7.4%

HFCs 21.1% 22.6%

NBFCs 10.3% 11.1%

SFBs 41.5%* 20.9%

22.4% 28.5%

12.8%

18.3%
19.4%

12.5%

33.6% 26.5%

1.5% 6.1%
10.3% 8.0%

Aug-21 Aug-26 Aug-21 Aug-26

*from a rela�vely small base

POS Share

17.2%
25.4%

13.8%

19.3%13.7%

7.9%

41.6%
34.3%

1.5% 5.5%
12.2% 7.6%

Active Loans Share

Please Note: Lender Type Category 'Others' includes Foreign Banks, RRBs, ARCs etc

HFCs, NBFCs AND SFBs ARE DRIVING THE GROWTH IN MICRO LAP
Private Banks remain the dominant players in Micro LAP, s�ll holding 34.3% of property loans share in ac�ve loans. 
However, HFCs-followed by NBFCs and SFBs-have expanded their shares over the last five years, driving overall growth in 
Micro LAP. In terms of POS, HFCs have now emerged as the leading players, accoun�ng for 28.5% of the aggregated POS.



ORIGINATIONS TRENDS
Micro LAP originated loans worth ~₹32,000 Cr from 4.3 lakh accounts, with value growth at a healthy 9% YoY in
Q1 FY27. Average Ticket Size (ATS) rose 7.1% YoY as of Q1 FY27, driving the overall growth in origina�ons value.

In 2M Q2 FY27, HFCs followed 
by SFBs continued to show 

YoY growth in loan volumes.

Q1 FY27 (YoY): 8.8% Q1 FY27 (YoY): 1.6%

Origination Value (₹ Cr)

YoY Growth %  

Origination Volume (Lakh)

YoY Growth %

2M Q2 FY27

23,882

5.6%

3.1

-0.8%

For Property Loans (≤₹25L ticket size)

Q1 FY26 Q2 FY26 Q3 FY26 Q4 FY26 Q1 FY27 Q1 FY26 Q2 FY26 Q3 FY26 Q4 FY26 Q1 FY27
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35,025 34,803

38,624

32,174 4.2
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5.1
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Average ticket size as on Q1 FY27: ₹7.5 L, up 7.1% YoY



Delinquency - Ticket Size for Property Loans

RISK INDICATOR 1 – PRODUCT LEVEL PERFORMANCE
Except for loans below ₹10L, PAR 90+ performance has improved across �cket sizes and performance buckets. 
For <₹10L loans, PAR 90+ increased from 4.2% to 4.5% between Aug’25 and Aug’26, indica�ng rising risk in 
this segment. Further analysis revealed that most of the outstanding due lies in buckets beyond 360 days

Please Note: Lender type category ‘Others’ is excluded from above analysis



RISK INDICATOR 2 - ASSESSING LENDER-COHORT PERFORMANCE FOR MICRO LAP
HFCs, followed by SFBs, have shown strong improvements across both early- and late-stage buckets. However, rising 
risk in NBFCs and the increase in PAR 90+ for PSU banks (from 4.6% in Aug’25 to 4.8% in Aug’26) warrants closer 
monitoring, with further analysis indica�ng this is concentrated in the <₹10L segment.

Delinquency – Lender wise for Property Loans (≤₹25L ticket size)

Please Note: Lender type category ‘Others’ is excluded from above analysis



RISK INDICATOR 3 - BORROWER LEVEL EXPOSURE 
Similar to AHL borrowers, nearly 34% of Micro LAP borrowers have unsecured loan exposure, yet their PAR 90+ for 
Micro LAP remains lower than the industry (3.1% vs. 4.7% industry as of Aug’26), indica�ng reduced risk. However, the 
small 9% segment of Micro LAP borrowers with gold loan exposure shows higher delinquency compared to the industry.

Overall Micro LAP borrowers: 72.9 Lakh as of Aug’26

Lower than the overall Micro LAP PAR 90+ of 4.7% (Aug’26).

Micro LAP and Affordable Housing loan borrowers with gold loan exposure exhibit higher delinquency compared to the 
overall delinquency levels of their respec�ve product types (AHL/Micro LAP), underscoring the need for consistent 

borrower-level risk assessment.

Micro LAP Borrowers with 
Unsecured exposure  (but 

not having Gold Loan)

PAR 90+                       
(Corresponding Micro-LAP 

performance)

Mirco LAP Borrowers with 
Gold Loan exposure (but 

not Unsecured loans)

PAR 90+                    
(Corresponding Micro-LAP 

performance)

Aug'24

Aug'25

Aug'26

32.6%

31.9%

33.8%

3.1%

3.3%

3.1%

7.9%

8.2%

9.0%

5.7%

5.6%

5.3%



DEFINITIONS

Through out this presentation:

• AHL/AFHL refers to Affordable Housing Loan (Housing 
Loans <=25 Lakh)

• Micro LAP refers to Micro Loan Against Property/ Property 
Loan (LAP <=25 Lakh)

• Portfolio Outstanding or POS or value refers to the 
current outstanding balance of the loan account

• Active loans or volume refers to the number/count of 
ac�ve loans

• Originations Value refers to the total sanc�oned amount, 
unless otherwise men�oned

• Originations Volume refers to the number of loans sanc-
�oned, unless otherwise men�oned

• PAR or Por�olio at Risk refers to the propor�on of delin-
quent por�olio

• ATS or Average �cket Size refers to the average sanc�oned 
amount

• Top 8, Top 9-50, Top 51-100 and Beyond Top 100 (BT100) 
ci�es are classified based on highest aggregated por�olio 
outstanding of consumer loans reported to CRIF Credit 
Informa�on Services, at the end of the financial year

• CRIF Score bands: Very High Risk (300–570), High Risk 
(571–676), Medium Risk (677–716), Low Risk (717–745), 
Very Low Risk (746–900), and Not Scored
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CRIF CREDIT INFORMATION SERVICES - PRODUCT SUITE

Commercial Report

•  Commercial CIR includes CRIF India Business Rank (CIBR), which 
is a 13-Rank Assessment model to gauge a Business en�ty’s 
Credit repayment ability based on its credit profile, credit 
history and other factors.

Consumer Report

• Detailed Informa�on of a borrower's credit history & financial 
behavior. These details are u�lized by the lenders & financial 
ins�tu�ons to evaluate credit worthiness of the borrower.

Microfinance Report

• Detailed microfinance credit report providing borrower-level 
loan history, group lending insights, and recent repayment 
informa�on to support micro lending decisions.

Grameen Score

• Specialized score designed for rural borrowers to support 
inclusive lending decisions using historical bureau-led insights.

Commercial Lite

• Synopsis of credit facili�es with respect to Member and 
Off-member exposures, exposures on CC/OD facili�es, Total 
Banking Exposure.

Portfolio review

•  The data output represents Offline bulk credit informa�on of 
their customer base with Lending Ins�tu�ons.

Market Insights

• Market Insights products, offer insights on broader market 
trends and consumer behavior, using aggregated credit data.

Alerts

•  Event based triggers for near real �me and effec�ve monitoring 
of borrowers, post disbursement.

Comprehensive CCIR
•  Consolidated view of consumer, microfinance, and commercial 

credit linkages to support holis�c credit assessment and 
por�olio monitoring.

Lending Index

• Advanced loan-level risk assessment solu�on delivering sharper 
underwri�ng insights and stronger predic�ve differen�a�on.



Credit Goes to HER is an invite-only community, anchored by CRIF India for women 
shaping the future of India’s evolving credit ecosystem. It is women in credit and credit for 

women. Designed to foster meaningful conversa�ons, the community brings together 
women from across the country interested in eleva�ng their career game and being part 

of invigora�ng conversa�on with execu�ve leaders in credit.

Scan to join the LinkedIn community

PRESENTS

https://www.linkedin.com/groups/18368064


CRIF India, 402-A, Fulcrum, Hiranandani Business Park, Next to Hya� Regency, 
Sahar Road, Andheri East, Mumbai - 400 099.


